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When my daughter was born, I had no second thoughts about going back into the
work place. After all, I had spent 6 years in college getting both a bachelors and
masters degree in the field I had wanted to make my career. I spent many years in
the prison system as a mental health counselor for medium security male inmates. I
enjoyed what I did, but in the back of my mind I was always thinking, is this really it
for me? Is this really what I want to do with the rest of my life? Do I really want to
be working for someone else? When my daughter was about 18 months old, I started
thinking more about leaving corporate America and branching out on my own. I
jumped at the first direct sales option that came along without doing research, what
a mistake. In the end, I think it cost me more than I had earned and I was still in the
same career I was trying to get out of. My husband, although very supportive of my
desire to get out of the workplace and be able to be home to raise our daughter, said
this to me, “honey, you can do whatever you like as long as you are happy and you
are earning money.” We have a lifestyle that we enjoy, so if I were to leave the
workplace and my salary was gone, we would have had serious financial issues and
that scared me. What if I caused our family to be out on the street because of my
selfish desire to be an at home mommy?

In the end of 2002 I decided to make a serious effort to be home with my daughter
and have my ow.company generating an income for our family. The only thing was, I
had no idea what I wanted to do. I had heard about different direct sal.companies
over the years, but for some reason everyone I knew that was involved with them
was still in corporate America in one way or another as they were only making
enough to provide a little extra. I was seeing these people working 40 hours for
someone else PLUS 10-20 hours for themselves giving them a small financial gain
and less time to spend with their families. This was not what I was striving for.

Then in early 2003 the answer came to my door, literally. I received a jewelry
catalog from a friend in another state. She was selling this jewelry and was passing
the catalog on so I could see what she was offering (and buy something of course). I
glanced at the catalog and realized I wanted a lot of the jewelry that was in it. As I
read through it, I saw a paragraph about earning money and immediately called my
friend. I wanted to know more about it. She gave me the information and it was
great - 50% on my orders immediately, low start up cost, all items guaranteed and
th.company was over 20 years old, I was sold! I talked to everyone I know and
generated an order for my start-up costs. From there things went slowly but steadily
upwards. I was still working in corporate America, but each month I was getting
more and more customers and my confidence was growing. I was also able to take
my daughter with me when I did my home shows, which made this even more
appealing, plus it was nice to be able to get her that special something she wanted
when we went to the toy store. She and I were spending our weekends together as
m.company began to grow. In the summer of 2003, my husband got word that he
was being offered a promotion. However, this also meant we were going to be
transferred. At first, the thought frightened us, but then we realized that this was not
only a great Opportunity for him, but if all went well this could be the answer to
growing my business even larger as we were moving from a small rural area to a
large city which would have an incredible client base. For the next few months, I
worked my fingers to the bone, marketing my products and doing research on how



to increase my visibility and income. My bookings increased as did my return
customers, and I began to really hear what they were saying. As people can only buy
so much jewelry for themselves, I heard my customers saying “I'm going to get this
for my daughter..my friend...my boss.” I soon realized that many of them were
buying these items as gifts. My mind started working overtime gifts need cards, why
should my customers have to go to a store for their cards? I could offer those as
well. The end of 2003 was fast approaching, and the move was drawing near, I acted
fast and decided to do research on expanding my offerings.

The last few months of 2003 and the first month of 2004 are basically a blur as
things happened so fast. We moved from Georgia to Texas and I never did return to
corporate America. Instead I listened to what my customers were requesting and
between February & March I had added a wonderful line of personalized cards called
PS I Love You as well as Arbonne, the most amazing skin & health care products I
have ever used in my life, to m.company’s offerings. In addition, my years of playing
on th.computer finally paid off in that I was able to build websites and network to
build my personal and professional relationships through the Internet. M.company
finally had a name as well ~ FitzByDesign and the motto of “You know it Fitz your
budget if it's from Fitz By Design.” The products I offer are high quality at low cost
and that is what makes it the success it is today.

It was a long hard struggle to be able to get to where I am now. I learned that yes,
it is a big leap of faith, but with the proper guidance you can create a business for
yourself that you truly enjoy offering to others. I would like to take this Opportunity
to share the main questions I have found to be helpful in making a life change and
going from employee to your own boss and earning what is referred to as "“life
changing money.”

~What do I really want to do? ~Where do I see myself in 1, 3 and 5 years with this
endeavor?

~How much time am I willing to invest? How much money do I need to invest?
~How much money do I have to invest? ~What is the best possible return I could
see?

~Will I be truly happy with this endeavor?

Once you have decided to take the leap into direct sales, here are a few helpful
questions to ask when choosing .company to represent.

~Would I use these products? ~Would my friends use these products?

~What are the guarantees on these products? ~How long has thi.company been in
business?

~What is the saturation rate for thi.company? ~What kind of success are others
having with selling these items? ~How can I market this product? There are
som.companies that do not allow their consultants to market on the Internet, so if
this is something you are interested in, ask the corporate policy before you sign.
~Will customers return? If you are planning on selling a larger item such as vacuums
or furniture, people will not be back soon for a second one. If you are selling a food
or cosmetic product that is consumable, your customers should return quickly.

There are many different opportunities out there for individuals who wish to either
leave the corporate world or add to their current income, and the only way to find
out what is right for you is to ask questions, research and most importantly take
your time. Use the products you are considering selling, as it is much easier to sell
something you fully believe in, than something you have no opinion on and have
never used personally. Remember, people are in sales for that very reason, to sell.



The best sales person, whether they are in a store or a work-at-home-mom, is going
to be excited about what they are selling and what they can offer you. Getting
caught up in their excitement is great, but not when it costs you $500 and you are
now signed as a consultant for .company you know nothing about and may not be
interested in representing. Be confident in your decision; do not be afraid to say “no
thank you” if you feel the Opportunity is not for you. Remember, this is a life
changing decision and when made in haste the negative can outweigh the positive.
Talk with others, do not be afraid to ask lots of questions and take your time. Offers
that are here today and gone tomorrow are usually not worth the time and effort. In
the end, the decision is yours and regardless of what you choose to do, I wish you
joy and happiness along with much success in your endeavors.
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